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Le Business Model Canvas

\

Partenaires Clés 67 Activités Clés u Propositions de Valeur ﬁ% Relations avec les Clients' Segments de Clientéle n
Ressources Clés “"i Canaux de Distribution g
Q)
Structure des Coits Sources de Revenues

POOO @ | Eommsmmuniun

@Strategyzer

strategyzer.com



[ Alexander Osterwalder & Yves Pigneur J

e A —
e iness el

o
/

AL i) B 38! y

U TR R ™ S A >
L . AL Sl v e

Dists s 7% nu,.g. *

J(Nﬁl ,3/ (l Iv S 14
rEAnC M
:. ;.:IA‘.TO! ld é Q\VJ

58

/3
Eﬂ’%

BuSlness

Model

[‘ ! " . r X" )
\ t : /u‘\

You're holding a handbook for visionaries, game changes
and challengers striving to dety outmoded business models
and design tomorrow’s enterprises, It's a book for the

Generation

WRITTEN BY

Aleeznter Octorwaddor & Yo Prgnawr

CO-CREATED BY
A vt ag crord of S0 et thones from 45 cosirws i\

DESIGNED BY 1 t

Alas St The Novement

¢ 1 P
- Y \) Q
A g] 7\} 1| A4
rj‘ih..‘ ﬂﬂ I} PN




2 MajeedAlsolime

23G0) s
4l Jloch)




Cost

'\l Structure

4wl e lmddl Joadl 73505 Byl O Sy
Leoldmin] Koy cAdagdased &pny Aduyb
3 £98gll galar) poydiall lagdasenll oL

R PRERILY
S Jasll gigei prasal posey LS
8ySall C Jasdl adly (Joad! ddsylo wyumity
B soh I Lbomi wpluly Zandl
|22 Sl i foie pes Bedail
\"9 o \ ol @Dl JShn 38,4 aaLudl el Lad

| EWESPET(IN




A Al e 7oy o cum gl Joall 73 g

7yl o2 (30 § (0 G

§ (o AR Aol plo) o putd 3o § 13Le [ 2 )
§ oo ] ok Jlag) s S § ieS [l 3




_ Q &gt M 351l
Q'}‘\' mﬂ:

4

St W
Sl Ve g

N S

Comt
Mructure




Jlec)| E.Sj.os

finance 4JlJl .4 . :
lafypd .1 Le projet &3Jw~o-’| 1

IS.2 s ) Ala VI 1

dofdoll oadll .2

le public yg4e=J!,2

eMead! | 1

a)edl Cilgid | .2
eHoat| &0 a1 .3

s §odl LS8K].3 !
Capacités d'entreprise
dulal )19l .1
QA L2



Mlyf)” .))‘3.0."



https://www.arabppt.com/

Customer segments

:éb.ww dalizll &‘5.’&‘
Lpalezd! 3lgudl ©
Lozl 3lgudl ©

dcgiil! ol Bnall Blgul
Slicdai)lg dad Il Slaill  ©

dalizel! culo Lo yues

d> il degdly Ldasyo
s Uglomag alolisy! Jas
ady ) dailsie Gyl gl Al
Hoydll

¢ Loleine gl e ®

*»

‘el epas gdllagcpe ©
¢ palael @S SOguleny ol

WREIMY @M!
Goudl Ja sl Slype ads
RV IMY

slamiwl  de g (0 dous=s °
e Halis il 9o Jylie adall
o2l



095 Jle
S LS meS alas
)..\-5-1‘3)50.‘3_" Q &\.55).1‘ &‘yi e Jaized! éj.w."

é.:\." QLES).H @SPLBS <l basHU @Jaj." Ol s, o L2030
LS Glagunl o Glus idagudl Goud!

lda L8y Ao sluaiw! s> deiall Al
alla

oo 3 lia Lelslas Q1 eadlly Asoludl| il Ly

: Lol il L

Syl Unzell Jolas -

Babiall L3 o LYL sgaddl sllac| -

(2SI milige) Hleidl alad e dladlxll -




Value propositions a4 Aal| dall

Le Value Proposition Canvas
The Value Proposition Canvas ‘:

La carte de la valeur Le profil des clients
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Key Activities

What Key Activities do our Value Propositions require?
Our Distribution Channels?

Customer Relationships?

Revenue streams?

CATECORIES

Production

Problem Solving
Platformy/Network
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Prix d’achat

z° 2000
25300 =100 + 200 + Frais d’achat
'
{ COUT D’ACHAT ) 252300 = 300 +2000
z> 800 + Frais de production
W
( couT DE PRODUCTION ] z5 3100 = 800 +2300
z5 200 + Frais de distribution
Y
[ COUT DE REVIENT ) z5 3300 = 200 +3100
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